
Simply a Better Approach to 
Real Estate Auctions



Albert Burney has had the good fortune to market and sell luxury properties all across 
America.  Our aggressive and innovative staff has developed a system of connecting 
people with property nationwide.

Give us a call and we’ll tell you more about what makes Albert Burney 

“simply better.” 



Albert Burney: The right firm at the right time

Wiith real estate prices in their first secular decline in decades, it is more important than ever to liquidate properties before time 
further erodes their value. That’s why an Albert Burney auction may be a sound choice for your firm. 

Market dynamics have changed in a fundamental way, with several factors forming a virtual “perfect storm” that will continue to trouble 
the marketplace:

• The overbuilding of homes and condominiums during the “boom” period when speculation created unsustainable levels of demand.

• Concessions and incentives by developers and builders who must reduce inventory to reduce their debt burden.

• Properties added to an overcrowded market through foreclosures due to the mortgage crisis and other factors.

•  Suppressed demand due to reduced availability of mortgage credit.

These factors and others add up to a soft and oversupplied market of bank owned luxury properties.  Our firm offers you a new 
opportunity to draw greater awareness to your luxury assets.

 
Reasons to consider an Albert Burney auction:
• Time erodes your investment. Even in the best of times, monthly expenses for maintenance, taxes and marketing can reduce  the value 
of a holding. In a declining market, time simply is not on your side.

• Albert Burney can draw more attention to your properties. Simply offering multiple properties in a single auction will attract more 
attention, and our aggressive marketing programs will work to your benefit by drawing the strongest possible field of bidders.

• We know REO. Our staff includes professionals who have worked with banks, courts, receiverships and even the Resolution Trust 
Corporation (RTC) on auctions. We have the experience to ensure a smooth campaign and a successful sale.

• We can increase your reach. The concentrated time frame of an auction allows us to advertise your properties more aggressively, 
reaching beyond the local community to reach a larger pool of potential buyers.

“The main goal of Albert Burney is to ensure our client’s property receives
the utmost exposure, resulting in the greatest response on auction day.”

									         Warren A. Ward
										             President



With real estate prices in the first decline in decades, it is more important than ever to accelerate the sale of 
properties before time further erodes their value. That’s why an Albert Burney auction may be a sound 
choice for you or your organization. 

Market dynamics have changed in a fundamental way, with several factors forming a virtual “perfect storm” that will 
continue to trouble the marketplace:

• The overbuilding of homes and condominiums during the “boom” period when speculation created unsustainable 
levels of demand

• Concessions and incentives by developers and builders to reduce inventory and debt burden

• Properties added to an overcrowded market through foreclosures due to the mortgage crisis and other factors

• Suppressed demand due to reduced availability of mortgage credit

These  factors and others add up to a soft and oversupplied market of individual and bank owned luxury properties. 
Our firm offers you a new opportunity to draw greater awareness to your luxury assets.

Reasons to consider an Albert Burney auction:
• Monthly expenses for maintenance, marketing and holding cost reduce the value of any property.

• Albert Burney can draw more attention to your property.  Our aggressive marketing programs will work to your 
benefit by drawing the strongest possible field of bidders.

• Our staff includes professionals who have worked with hundreds of individuals, banks, corporations and government 
agencies.

• We can increase your reach. The concentrated time frame of an auction allows us to advertise your property more 
aggressively, reaching beyond the local community to attain a larger pool of potential buyers.



We’ll bring the buyers!
For additional information, please contact us at  

800.434.1654



Corporate Headquarters:

Albert Burney, Inc. •  624 Broad Street • Gadsden, Alabama 35901

Toll Free: 800.434.1654  •  www.albertburney.com


